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2018 marked a change in food and even drug retail with the absence of growth or expansion at less than population growth or inflation in North
America. The net income attributable to equity holders of the Company attained $108.9 million, better than planned, yet shy of last year’s $119.3 million,
while revenue grew slightly to $889.6 million. This achievement was a blend of revenue growth in the modified atmosphere packaging, lidding and
machinery product groups while our rigid container business receded as a result of transitioning to less costly plastic materials in our largest rigid container
applications. However, with the lack of retail growth and competitive selling price pressures intensifying in 2018, gross profit margins contracted 0.8
percent. Unlike the prior year, raw material price pressures remained relatively tame.

Overall, with the challenging rigid packaging transition initiated towards sustainable offerings, more than half of Winpak's product portfolio is recycle-ready
with further advances in material sciences being developed to offer ground-breaking recycle-ready high barrier flexible and rigid solutions based upon
renewable materials. The Company’s direction is set towards advancement while consciously reducing the environmental impact. Our manufacturing
processes and sites are relentlessly searching for ways to reduce their impact and incorporate new processes with the latest technologies to reduce
emissions, energy consumption and production waste. We strive to design our new processes to use green energy wherever possible, such as hydro
electricity in Canada and avoiding natural gas.

The continued progression at the Winnipeg, Manitoba facility relies largely on the capabilities of Winpak’s latest and largest, high barrier cast co-extrusion
technology expansion along with re-engineering existing lines to meet the new state of the art technology. In addition, different product designs are being
considered for a new generation of films as an upgrade to the most recently installed line. The step-ups in productivity and quality consistency have been
instrumental in mitigating the impact of raw material price increases and further steps in automation utilization will also contribute to maintaining low costs.
Additional high barrier co-extruded blown film capacity was added mid-year to keep up with the demand in sophisticated high barrier pouch structures.
These new capabilities enhance the Company’s portfolio of high barrier films for modified atmosphere packaging.

Similarly, Winpak’s specialty films business in Senoia, Georgia which benefited from an 80,000 square foot building expansion, has been ramping up
with a new blown film co-extrusion line and will be proceeding with additional capacity in early 2020 to keep up with demand for sophisticated high barrier
food and medical films. To streamline the marketing of Winnipeg and Senoia’s complementary product portfolio, the two teams are now under a single
management structure. The shrink bag co-extrusion lines from our first expansion are all undergoing significant re-design and technology improvements
towards new state of the art capabilities for the speciality meat and cheese markets.

2018 was again remarkable for the Winpak—Sojitz Corporation of Japan business venture producing biaxially oriented polyamide (nylon) films. American
Biaxis achieved record productivity in the latter part of the year to counteract elevated raw material costs and increased selling price competition, whereas
the beginning of the year had proven challenging from a productivity standpoint. Once more, the focus on quality and customer service outweighed
competitive selling price pressures from offshore suppliers. The announced building and equipment capacity expansion will break ground in early 2019.

Overall, Winpak's flexible packaging business grew slightly in 2018, in the face of stronger than ever selling pricing competition and surprisingly low retail
growth. Going forward, Winpak’s offering in high barrier recycle-ready flexible packaging will expand, relying on our uniquely sophisticated infrastructure.

In 2018, the Company'’s rigid container business which consists of the production of plastic sheets and thermoformed barrier containers in two locations
in Chicago, lllinois and one in Toronto saw the start-up of a new sheet and in-line thermoforming line in the newly expanded 348,000 square foot site and
the engineering of two more lines to be installed in 2019 and 2020. The mentioned contraction of the rigid container revenue is not the result of a loss of
business, but the transition to less costly and lighter plastics, mainly moving out of polystyrene for materials that are easier to recycle, such as from the
family of polyolefins (polypropylene and polyethylene) and to some extent due to competitive selling price pressures. To date, more than half our portfolio
of rigid containers are so called recycle-ready and this will continue to increase, while solutions from renewable resources are actively being pursued and
developed. The rationale of expanding the rigid container capacity is driven by growth in condiments for convenience with ready-to-serve meals and meal
kits as well as a return to single portion containers away from multi-pocket solutions in dairy and dessert offerings.

The Company’s product offering as a system of high-tech flexible lidding solutions combined with rigid containers, whether in die-cut or roll-fed form,
aluminum-based or high barrier plastics sets Winpak apart in the industry. At the Vaudreuil-Dorion, Quebec facility, the newly re-engineered tandem
extrusion line and new printing press have proven instrumental in growing the range of new generation roll-fed flexible lidding products to complement
our large die-cut lid presence. The vast expansion of our Mexican operations is nearing completion with the die-cut business already in operation while
equipment for the converting portion of the plant is being assembled for start-up in the second quarter of 2019. Together with the newly re-organized
healthcare team, modest revenue growth was achieved in 2018.

Winpak’s packaging machinery division in San Bernardino, California contributed in 2018 with significant revenue momentum, establishing another
milestone year for both machinery and services. Even more significant to Winpak is the packaging film system sales approach and improved customer
service with in-house lab testing providing a full range of sachet packaging machines available for customers to perform product testing. Not to mention,
the launch of a commercial relationship with Unifill Srl. of Italy producing highly specialized blown thermoformed single serve containers. Going forward,
the machinery operations will relocate to a more spacious site to allow it to grow and set the stage for new equipment designs and enhanced manufacturing
and assembly capabilities.

Overall, 2018 yielded several Company records despite very challenging competitive market pressures and disappointing retail consumption thus
demonstrating the sound nature of the infrastructure and equipment investments coming to fruition across the Company. Key capital investment decisions
for future growth throughout the business are under way to continue the momentum going forward, under the lens of reducing our environmental footprint
and impact.
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0.Y. Muggli

President and Chief Executive Officer
Winnipeg, Canada

February 26, 2019
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(Values expressed in US dollars)

2018 2017 2016 2015 2014
Operating results ($ million except earnings per share)
Revenue 889.6 886.8 822.5 797.2 786.8
Income from operations 150.1 162.7 157.8 147.3 115.1
EBITDA (1) 190.2 200.2 192.0 179.2 145.6
Net income attributable to equity holders of the Company 108.9 119.3 104.3 99.2 78.4
Earnings per share (cents) (2) 168 184 161 153 121
Investments and assets ($ million)
Investments in property, plant and equipment 7.2 511 72.2 53.7 481
Total assets 1,088.9 976.0 874.2 766.1 734.3
Financial position
Net return on opening equity attributable to equity holders of the Company 13.3% 16.9% 17.3% 17.0% 13.6%
Return on opening invested capital (3) 24.7% 28.3% 30.8% 29.1% 24.2%
Revenue: Ten-year compound average growth rate (CAGR) 5.7%
($US Millions)
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Basis of Presentation

«  The Company’s fiscal year is usually 52 weeks in duration, but includes a 53 week every five to six years. All years presented on pages 2 and 3
were 52 weeks in duration, with the exception of 2012 and 2017, which were 53 weeks in duration.

+ Al years presented on pages 2 and 3 are in accordance with International Financial Reporting Standards (IFRS) with the exception of 2008 and
2009, which are as previously reported under Canadian GAAP.

Definitions

(1) EBITDA (income before interest, tax, depreciation and amortization) is not a recognized measure under IFRS. Management believes that in addition
to net income attributable to equity holders of the Company, EBITDA is a useful supplemental measure as it provides investors with an indication of
cash available for distribution prior to debt service, capital expenditures and income taxes. Investors should be cautioned, however, that EBITDA should
not be construed as an alternative to net income attributable to equity holders of the Company determined in accordance with IFRS as an indicator of
the Company’s performance. The Company’s method of calculating EBITDA may differ from other companies and, accordingly, EBITDA may not be
comparable to measures used by other companies. Refer to the section entitled Selected Financial Information on page 4 of this document for the
calculation of EBITDA from 2016 to 2018.

(2) In 2017, a one-time income tax recovery of 17 cents per share was recorded due to the revaluation of deferred tax asset and liability balances within
the US operations as a result of US tax reform enacted in December 2017.

(3) Return on opening invested capital is defined as income from operations divided by invested capital, which is defined as the sum of total debt, equity,
net deferred tax liability, and accumulated goodwill amortization.
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EBITDA and EBITDA Margins: Ten-year CAGR 10.3%
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MANAGEMENT’S DISCUSSION AND ANALYSIS

Forward-looking statements: Certain statements made in the following Management's Discussion and Analysis contain forward-looking statements
including, but not limited to, statements concerning possible or assumed future results of operations of the Company. Forward-looking statements
represent the Company’s intentions, plans, expectations and beliefs, and are not guarantees of future performance. Such forward-looking statements
represent Winpak's current views based on information as at the date of this report. They involve risks, uncertainties and assumptions and the Company’s
actual results could differ, which in some cases may be material, from those anticipated in these forward-looking statements. Factors that could cause
results to differ from those expected include, but are not limited to: the terms, availability and costs of acquiring raw materials and the ability to pass on
price increases to customers; ability to negotiate contracts with new customers or renew existing customer contracts with less favorable terms; timely
response to changes in customer product needs and market acceptance of our products; the potential loss of business or increased costs due to customer
or vendor consolidation; competitive pressures, including new product development; industry capacity, and changes in competitors’ pricing; ability to
maintain or increase productivity levels; contain or reduce costs; foreign currency exchange rate fluctuations; changes in governmental regulations,
including environmental, health and safety; changes in Canadian and foreign income tax rates, income tax laws and regulations. Unless otherwise
required by applicable securities law, Winpak disclaims any intention or obligation to publicly update or revise this information, whether as a result of new
information, future events or otherwise. The Company cautions investors not to place undue reliance upon forward-looking statements.

General Information

The following discussion and analysis dated February 26, 2019 was prepared by management and should be read in conjunction with the consolidated
financial statements prepared in accordance with International Financial Reporting Standards (IFRS). The following discussion and analysis is presented
in US dollars except where otherwise noted. The consolidated financial statements include the accounts of all subsidiaries. The Company’s functional
and reporting currency is the US dollar. The Company has filed a separate Management’s Discussion and Analysis for its fourth quarter of 2018, which
is available on SEDAR at www.sedar.com.

The fiscal year of the Company ends on the last Sunday of the calendar year. As a result, the Company’s fiscal year is usually 52 weeks in duration, but
includes a 53" week every five to six years. The 2018 fiscal year comprised 52 weeks and the 2017 fiscal year comprised 53 weeks.

Company Overview
The Company provides three distinct types of packaging technologies: a) rigid packaging and flexible lidding, b) flexible packaging and c) packaging
machinery. Each of the three are deemed to be a separate operating segment.

The rigid packaging and flexible lidding segment includes the rigid containers and lidding product groups. Rigid containers includes portion control
and single-serve containers, as well as plastic sheet, custom and retort trays, which are used for applications such as food, pet food, beverage, dairy,
industrial, and healthcare. Lidding products are available in die-cut, daisy chain and rollstock formats and are used for applications such as food, dairy,
beverage, industrial and healthcare.

The flexible packaging segment includes the modified atmosphere packaging, specialty films and biaxially oriented nylon product groups. Modified
atmosphere packaging extends the shelf life of perishable foods, while at the same time maintains or improves the quality of the product. The packaging
is used for a wide range of markets and applications, including fresh and processed meats, poultry, cheese, medical device packaging, high performance
pouch applications and high-barrier films for converting applications. Specialty films includes a full line of barrier and non-barrier films which are ideal for
converting applications such as printing, laminating, and bag making, including shrink bags. Biaxially oriented nylon film is stretched by length and width
to add stability for further conversion using printing, metalizing or laminating processes and are ideal for food packaging applications such as cheese, fluid
and viscous liquids, and industrial applications such as book covers and balloons.

Selected Financial Information

Millions of US dollars, except per share and margin amounts 2018 2017 2016
Revenue 889.6 886.8 822.5
Income from operations 150.1 162.7 157.8
Net income attributable to equity holders of the Company 108.9 119.3 104.3
Gross profit margin 30.4% 31.2% 32.7%
Earnings per share (cents) 168 184 161

Reconciliation of EBITDA

Net income 111.6 122.7 108.2
Income tax expense 40.0 38.8 49.8
Net finance (income) expense (1.5) 1.2 (0.2)
Depreciation and amortization 401 37.5 34.2
EBITDA 190.2 200.2 192.0
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Overall Performance

A

Revenue grew by $2.9 million or 0.3 percent from 2017 to an all-time high of $889.6 million. Normalizing for the additional week in 2017,
volumes were essentially flat. Revenue growth reflected the positive impact of selling price and mix changes and a stronger Canadian dollar
which resulted in revenue advances of $12.4 million and $0.9 million respectively.

Gross profit margins declined by under one percentage point from the prior year to 30.4 percent. Cost efficiencies were gained by limiting the
expenses relating to production waste and inventory obsolescence. This achievement, in combination with the implementation of favorable
selling price adjustments for customers on raw material price-indexing arrangements, served to mitigate the headwinds caused by the
competitive pressures on core product markets’ selling prices and the rise in the Company’s recently added manufacturing capacity.

Net income attributable to equity holders of the Company of $108.9 million decreased from the prior year’s net income of $119.3 million by
8.7 percent. Excluding the $11.1 million income tax recovery recorded in 2017 due to US tax reform, an increase of $0.7 million was realized.
Significantly lower income taxes were partially offset by diminished gross profit margins and higher operating expenses.

Cash and cash equivalents ended the year at $344.3 million even though property, plant and equipment additions of $71.2 million represented
the second highest annual outlay in the Company’s history. Winpak continued to generate buoyant cash flow from operating activities. There
are no short-term borrowings or long-term debt outstanding.

Highlights

A

Raw materials: In 2018, the annual average cost of raw materials climbed by 2.5 percent from the prior year average. As the year was ending,
select resins experienced notable decreases in tandem with the decline in world oil prices.

Operating expenses: Greater personnel costs and the expansion in freight costs were the driving force between the growth in operating
expenses compared to relatively stagnant sales volumes.

Foreign exchange: Minor losses were realized on foreign exchange forward contracts in 2018 whereas in 2017, significant gains were
recorded. Coupled with foreign exchange losses in 2018 on translation of Canadian dollar net monetary items, foreign exchange dampened
earnings per share by 4.5 cents.

Income taxes: The sizeable reduction in the Company’s consolidated effective income tax rate in the current year, attributable to the US federal
statutory income tax rate decreasing from 35.0 percent to 21.0 percent, raised earnings per share by 10.0 cents.

Capital expenditures: Capital expenditures in 2018 amounted to $71.2 million, providing the foundation from which the Company can pursue
its long-term compound rate of organic growth that has been realized over the past 10 years.

Financing and investing: Winpak generated $130.1 million in cash flow from operating activities, which was more than sufficient to fund $71.2
million in capital projects and $6.1 million in regular dividends, resulting in an improvement in the net cash position of $52.4 million from the
end of the previous year. The Company will utilize its cash resources on hand and generate additional cash flow from operations to fund its
investing and financing activities in 2019. In addition, management will continue to evaluate acquisition opportunities that align strategically
with Winpak’s core competencies in concert with executing upon its organic capital expenditure program, all focused on providing long-term
shareholder value.



MANAGEMENT’S DISCUSSION AND ANALYSIS

Results of Operations

Components of total (decrease) increase in earnings per share (EPS)

2018 2017 2016

Organic growth (2.0) 10.0 11.0
Gross profit margins (3.5) (8.5) (7.0)
Operating expenses, finance expense and non-controlling interests 1.0 0.5 05
Income taxes (7.0) 18.5 (1.5)
Foreign exchange (4.5) 2.5 5.0
Total (decrease) increase in EPS (cents) (16.0) 23.0 8.0

Ongoing operations

Organic growth is the impact on net income due exclusively to increased sales volumes and excludes the influence of acquisitions, divestitures and foreign
exchange. In 2018, this subtracted 2.0 cents from EPS in comparison to the prior year. However, the 2017 fiscal year included 53 weeks instead of the
more customary 52 weeks. The additional week was essentially the last week of the 2016 calendar year which contained several statutory holidays. As
a consequence, it is estimated that the 2017 sales volumes and net income results were positively affected by 2.0 percent.

Gross profit margins contracted in 2018, reflective of competitive conditions in strategic product markets, increased raw material costs compared to 2017
and the addition of manufacturing capacity in recent years in comparison to relatively unchanged sales volumes.

The expansion in net finance income and a smaller proportion of net income attributable to non-controlling interests provided an additional 3.0 cents and
1.0 cent to EPS respectively. On the other hand, operating expenses, exclusive of foreign exchange, expanded by 1.6 percent whereas sales volumes
were virtually unchanged, lowering EPS by 3.0 cents.

The US tax reform that was enacted in the previous year had a favorable influence on EPS in both 2018 and 2017. It was more significant in the prior
year due to the revaluation of deferred tax balances within the US operations which elevated EPS by 17.0 cents per share. In the current year, the US
federal statutory income tax rate decreased from 35.0 percent to 21.0 percent, augmenting EPS by 10.0 cents.

Foreign exchange had a negative impact of 4.5 cents on EPS versus the previous year. The maturation of foreign exchange contracts at less favorable
rates than was experienced in 2017 was compounded by converting the Company’s net Canadian dollar expenses into US funds at a higher average rate.

Revenue
Revenue Change Millions of US dollars
2018 2017 2016
Volume (decrease) increase (10.4) 50.4 54.2
Price and mix gains (losses) 12.4 1.9 (24.4)
Foreign exchange gains (losses) 0.9 1.9 (4.4)
Total increase in revenue 2.9 64.2 254

For 2018, revenue reached an all-time high of $889.6 million, up by 0.3 percent from the $886.8 million recorded in the previous year. After taking the
additional week of revenues in the first quarter of 2017 into account, volumes were virtually unchanged. The rigid containers and flexible lidding operating
segment experienced a negligible drop in volumes. For the lidding product group, rollstock materials in combination with yogurt and dessert die-cut
lidding were the main factors leading the positive performance. Conversely, sheet and dessert container shipments receded in the current year and led
to an overall contraction in volumes for the rigid container product group. The flexible packaging operating segment realized a limited uptick in volumes.
Within the modified atmosphere packaging product group, growth was challenging due to tempered demand levels at major US protein processors. For
the packaging machinery operating segment, growth was exceptional at 14 percent. In relation to 2017, selling price and mix changes had a favorable
influence on revenue of 1 percent. The average value of the Canadian dollar in comparison to the US dollar during 2018 was essentially on par with the
2017 level. Accordingly, foreign exchange had little impact on reported revenue.
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Gross profit margins

For the current year, gross profit margins reached a level of 30.4 percent of revenue, falling short of the 31.2 percent realized in 2017, culminating in a
decrease in EPS of 3.5 cents. Competitive pressures in key product markets were prevalent during the year. This margin erosion was compounded
by the rise in raw material costs compared to 2017. These negative factors were essentially nullified through the qualification of more cost efficient raw
materials and the implementation of selling price adjustments for customers on raw material price-indexing programs. This was complemented by the
significant progress that has been made in curtailing expenses relating to production waste and inventory obsolescence. As part of the Company’s long-
term organic growth aspirations, sizeable investments in capital have been made in recent years, expanding the manufacturing footprint. Consequently,
the cost structure has risen whereas sales volumes remained relatively the same in the current year leading to a narrowing of gross profit margins.

Winpak's average raw material index, which represents the weighted cost of a basket of the Company’s eight principal raw materials, rose by 2.5 percent

from the 2017 average. The change in raw material pricing varied amongst the different materials. Polypropylene experienced an increase of 17 percent
whereas polystyrene recorded a decrease of 8 percent.

Raw Material Index

2018 2017 2016

Increase (decrease) in index compared to prior year 2.5% 9.5% (5.6%)

Expenses

For the 2018 fiscal year, operating expenses, adjusted for foreign exchange, advanced by 1.6 percent whereas sales volumes were virtually unchanged,
subtracting 3.0 cents from EPS. Greater personnel expenses and strategic product development activities were the main catalysts. The expansion in
freight costs due to elevated fuel charges also played a role.

Foreign Exchange

2018 2017 2016

Year-end exchange rate of CDN dollar to US dollar 0.733 0.795 0.739

Year-end exchange rate of US dollar to CDN dollar 1.365 1.258 1.354

(Depreciation) appreciation of CDN dollar vs. US dollar year-end

exchange rate compared to the prior year (7.8%) 7.6% 2.4%

Average exchange rate of CDN dollar to US dollar 0.776 0.769 0.751

Average exchange rate of US dollar to CDN dollar 1.289 1.301 1.332

Appreciation (depreciation) of CDN dollar vs. US dollar average

exchange rate compared to the prior year 0.9% 2.4% (4.8%)

Winpak utilizes the US currency as both its reporting and functional currency. However, with approximately 60 percent of its production capacity located
in Canada, it is exposed to foreign exchange risks and records foreign currency differences on transactions and translations denominated in Canadian
dollars as well as other foreign currencies. With a small production facility located in Mexico, the Company is also exposed to foreign exchange risks on
costs denominated in Mexican pesos but these are minor.

On a net basis, foreign exchange had an unfavorable impact on EPS of 4.5 cents in 2018 compared to the prior year. Approximately 10 percent of
revenues and 20 percent of costs in the current year were denominated in Canadian dollars. The net outflow of Canadian dollars exposes Winpak to
transaction differences arising from exchange rate fluctuations. The appreciation in the average exchange rate of the Canadian dollar in relation to the US
dollar in 2018 of 0.9 percent decreased EPS by 0.5 cents compared to 2017. As part of the Company’s hedging program to manage this risk, the foreign
exchange contracts that matured during 2018 were at a less advantageous average exchange rate, generating foreign exchange losses. In contrast,
foreign exchange gains were incurred on these financial instruments in the prior year and the relative change decreased EPS by 2.0 cents. Furthermore,
translation differences, which arise when Canadian dollar monetary assets and liabilities are translated at exchange rates that change over time, lowered
EPS by an additional 2.0 cents in the current year in comparison to 2017.



MANAGEMENT’S DISCUSSION AND ANALYSIS

Summary of quarterly results Thousands of US dollars, except earnings per share (EPS) amounts (cents)
2018 2017

Quarter ended Revenue Net income* EPS Quarter ended Revenue Net income* EPS

April 1 221,665 26,361 41 April 2 228,351 28,552 44

July 1 225,191 28,042 43 July 2 217,752 25,745 40

September 30 220,647 27,835 43 October 1 218,348 25,368 39

December 30 222,138 26,683 41 December 31 222,323 39,633 61
889,641 108,921 168 886,774 119,298 184

*attributable to equity holders of the Company

Various factors affect timing of the Company’s earnings during the course of a year. Typically, seasonal factors contribute to stronger revenue and net
income in the second and fourth quarters compared to the first and third quarters. Factors influencing seasonal trends are the higher demand for certain
food products in advance of the summer season and the greater number of holidays in the fourth quarter. During the third quarter, revenue and net
income are typically lower due to reduced order levels and plant maintenance shutdowns scheduled to coincide with the summer. Sudden and substantial
changes in the rate of exchange between the Canadian and US dollars from one quarter to another may cause revenue and net income to vary from the
historic trend. Similarly, sudden and significant changes in the cost of raw materials consumed from one quarter to another can be expected to increase
or decrease net income in a manner that does not conform to the normal pattern. Furthermore, unexpected adverse weather conditions could influence
the supply and price of raw materials or customer order levels, and the timing of commercializing new manufacturing equipment can cause revenue and
net income to depart from established trends.

The following items influenced the timing of the Company’s reported results beyond historic trends. Operating expenses in the fourth quarter of 2018
were impacted by higher personnel costs and employee benefit expenses, reducing net income. The additional week included in the 2017 first quarter
favorably influenced both revenue and net income. First quarter revenues in the prior year were elevated primarily due to the timing of specialty beverage
container shipments. The fourth quarter of 2017 included the 17 cents in additional EPS recorded as a result of the US tax reform.

Cash Flow, Liquidity and Capital Resources

At December 30, 2018, Winpak's cash and cash equivalents balance totaled $344.3 million, an increase of $52.4 million from the prior year-end. This
reflected cash provided by operating activities of $130.1 million less disbursements for investing activities of $71.6 million and financing activities of $6.1
million.

Operating activities

Cash from operating activities reached $130.1 million. Cash generated from operating activities before changes in working capital was $191.4 million
and represented a decrease of $8.5 million from 2017. Working capital additions utilized cash of $27.7 million. During 2018, the tariffs implemented by
the US government on aluminum products caused demand for aluminum to outpace supply with the Company’s aluminum foil suppliers. To minimize the
disruption on operations, alternate sources of supply were secured and the level of inventory kept on hand was increased. This item was the overriding
factor causing inventories to advance by $15.6 million. The timing of selling extended term accounts receivable without recourse to finance institutions in
exchange for cash raised trade and other receivables by $14.9 million. Coinciding with the much lower US federal statutory income tax rate, income tax
payments were $33.2 million, a drop of $12.0 million from the previous year.

Investing activities

Investing activities in the current year amounted to $71.6 million, of which property, plant and equipment additions represented $71.2 million. The
major expenditures included the acquisition of the building and property adjacent to the Winnipeg, Manitoba plant and a new Mexican facility which will
house state of the art printing and converting technology. Furthermore, the building expansion of the Company’s biaxially oriented nylon operations and
incremental extrusion capacity began during the second half of 2018. Over the long term, Winpak’s expenditures for maintaining the existing equipment’s
capabilities have averaged approximately 2 percent of revenue.

Financing activities

Financing activities in 2018 included dividends to common shareholders of $6.1 million. A regular quarterly dividend of $0.03 Canadian was paid. The
Company’s objectives in managing capital are to have sufficient liquidity to pursue its strategy of organic growth along with strategic acquisitions so that
an appropriate return on investments is provided to shareholders.
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Resources

Investments to drive organic and acquisitive growth can be significant, requiring substantial financial resources. Arange of funding alternatives is available
including cash and cash equivalents, cash flow provided by operations, additional debt facilities, issuance of equity or a combination thereof. An informal
investment grade credit rating allows the Company access to relatively low interest rates on debt. The Company currently has unused operating lines of
$38 million, which are believed adequate for liquidity purposes. Based on discussions with various financial institutions, Winpak believes that additional
credit can be arranged from banks and other major lenders as required. The Company is confident that all 2019 requirements for capital expenditures,
working capital, and dividend payments can be financed from cash resources, cash provided by operating activities and unused credit facilities.

Risks and Financial Instruments

The Company recognizes that net income is exposed to changes in market interest rates, foreign exchange rates, prices of raw materials and risks
regarding the financial condition of customers and financial counterparties. These market conditions are regularly monitored and actions are taken, when
appropriate, according to Winpak's policies established for the purpose. Despite the methods employed to manage these risks, future fluctuations in
interest rates, foreign exchange rates, raw material costs and counterparty financial condition can be expected to impact net income.

Winpak’s policy regarding interest expense is to fix interest rates on between one- and two-thirds of any long-term debt outstanding. The Company may
enter into derivative contracts or fixed-rate debt to minimize the risk associated with interest rate fluctuations. For the past nine years, Winpak has not
had any long-term debt outstanding.

With respect to foreign exchange risk, Winpak employs hedging programs to minimize risks associated with changes in the value of the Canadian dollar
relative to the US dollar. To the extent possible, the Company maximizes natural currency hedging by matching inflows from revenue in a currency with
outflows of costs and expenses denominated in the same currency. For the remaining exposure, the Company’s foreign exchange policy requires that
between 50 and 80 percent of the Company’s net requirement of Canadian dollars for the ensuing 9 to 15 months will be hedged at all times with forward
or zero-cost option contracts. The Company may also enter into forward foreign currency contracts when equipment purchases will be settled in other
foreign currencies. Purchases of foreign exchange products for the purpose of speculation are not permitted. Transactions are only conducted with
certain approved Schedule | Canadian financial institutions.

Significant fluctuations in foreign exchange rates represent a material exposure for the Company’s financial results. Hedging programs employed may
mitigate a portion of exposures to short-term fluctuations in foreign currency exchange rates. However, the Company'’s financial results over the long term
will inevitably be affected by sizeable changes in the value of the Canadian dollar relative to the US dollar. Winpak estimates that each time the exchange
rate strengthens or weakens by one Canadian cent against the US dollar, net income, with respect to transaction differences, will decrease or increase,
respectively, by approximately 0.8 of a US cent per share.

During 2018, certain foreign currency forward contracts matured and the Company realized pre-tax foreign exchange losses of $0.4 million. As at
December 30, 2018, the Company had US to CDN dollar foreign currency forward contracts outstanding with notional amounts of $58.0 million. The pre-
tax unrealized foreign exchange loss on these contracts of $2.7 million was recorded in other comprehensive income.

Winpak has not participated in any derivatives market for raw materials. Winpak is not aware of any instrument that fully mitigates fluctuations in raw
material costs over the long term. To manage this risk, Winpak has entered into formal selling price-indexing agreements with certain customers whereby
changes in raw material prices are reflected in selling price adjustments, albeit with a 3-4 month time lag. For 2018, 73 percent of Winpak’s revenues were
governed by selling price-indexing agreements. For all other customers, the Company responds to changes in raw material costs by adjusting selling
prices on a customer-by-customer basis. However, market conditions can have an impact on these price adjustments such that the combined impact of
selling price adjustments and changes in raw material costs can be significant to Winpak's net income.

Credit risk arises from cash and cash equivalents held with banks, derivative financial instruments (foreign currency forward and option contracts), as
well as credit exposure to customers, including outstanding accounts receivable. The Company assesses the credit quality of counterparties, taking
into account their financial position, past experience and other factors. Management regularly monitors customer credit limits, performs credit reviews
and, in certain cases, insures accounts receivable balances against credit losses. The Company also sells certain extended term trade receivables
without recourse to financial institutions in exchange for cash. The Company invests its excess cash on a short-term basis, to a maximum of six months,
with financial institutions and/or governmental bodies that must be rated ‘AA  or higher for CDN financial institutions and ‘A-1" or higher for US financial
institutions by recognized international credit rating agencies or insured 100 percent by the US government or a ‘AAA rated Canadian federal or provincial
government. Nonetheless, unexpected deterioration in the financial condition of a counterparty can have a negative impact on the Company’s netincome
in the case of default.



MANAGEMENT’S DISCUSSION AND ANALYSIS

The Company enters into contractual obligations in the normal course of business operations. These obligations, as at December 30, 2018, are
summarized below.

Contractual Obligations Payment due, by period (thousands of US dollars)
Total 1 year 2 - 3 years 4-5Years  After 5 years
Operating leases 835 673 162 - -
Purchase obligations 31,157 26,531 4,626 - -
Total contractual obligations 31,992 27,204 4,788 - -

Accounting Policy Changes

The following accounting standards came into effect commencing in the Company’s 2018 fiscal year:

Financial instruments

The Company has adopted IFRS 9 “Financial Instruments” with a date of initial application of January 1, 2018. IFRS 9 introduces new requirements for
the classification and measurement of financial assets, amends the requirements related to hedge accounting, and introduces a forward-looking expected
loss impairment model.

The standard contains three classification categories for financial assets: measured at amortized cost, fair value through other comprehensive income
(FVOCI) and fair value through profit or loss (FVTPL). The classification of financial assets under IFRS 9 is based on the business model in which a
financial asset is managed and its contractual cash flow characteristics. The standard eliminates the previous IAS 39 categories of held to maturity, loans
and receivables and available for sale. Most of the requirements in IAS 39 for classification and measurement of financial liabilities were carried forward
in IFRS 9 and the adoption of IFRS 9 did not change the Company’s accounting policies for financial liabilities. Upon adoption, trade and other receivables
that may be subject to factoring arrangements are now classified as FVOCI. The classification changes for each class of the Company’s financial assets
and financial liabilities upon adoption at January 1, 2018 had no impact on the measurement of financial instruments.

The Company has adopted the new general hedge accounting model in IFRS 9. The adoption of IFRS 9 did not result in any changes in the eligibility of
existing hedge relationships, the accounting for derivative financial instruments designated as effective hedging instruments or the line items in which they
are included in the consolidated balance sheets or consolidated statements of income.

As a result of the adoption of IFRS 9, the Company’s accounting policies for financial instruments have been updated (see note 4 to the consolidated
financial statements) and applied from January 1, 2018 and in accordance with the transitional provisions in IFRS 9, comparative figures have not been
restated. The Company has adopted IFRS 9 retrospectively, other than the hedge accounting provisions of IFRS 9 that have been applied prospectively
effective January 1, 2018, and accordingly the comparative figures do not reflect the requirements of IFRS 9. The adoption of IFRS 9 did not result in any
transition adjustments being recognized as at January 1, 2018. There was no impact on the 2018 consolidated financial statements.

Revenue from contracts with customers
The Company has adopted IFRS 15 “Revenue From Contracts With Customers” with a date of initial application of January 1, 2018. IFRS 15 includes a
single, five-step revenue recognition model that requires entities to recognize revenue when control of the promised goods or services is transferred to
customers at an amount that reflects the consideration to which the entity expects to be entitled to in exchange for those goods or services. The standard
also requires more informative, relevant disclosures. IFRS 15 supersedes IAS 11 “Construction Contracts” and IAS 18 “Revenue’, as well as various
IFRIC and SIC interpretations regarding revenue.

The Company has applied IFRS 15 using the cumulative effect method (without practical expedients) and therefore the comparative information has
not been restated and continues to be reported under IAS 11 and IAS 18. The adoption of IFRS 15 did not result in any transition adjustments being
recognized as at January 1, 2018.

As a result of the adoption of IFRS 15, the Company’s accounting policies have been updated (see note 4 to the consolidated financial statements). As
of January 1, 2018, the Company has made changes with respect to the presentation of refund and contract liabilities on the consolidated balance sheet.
Under IFRS 15, the Company has presented its refund liabilities within ‘Trade payables and other liabilities’. Previously, refund liabilities were presented
within ‘Trade and other receivables’. The Company continues to present the amounts with respect to the rights to recover products from customers with
a right of return within ‘Inventories’. The Company has presented its customer deposits within ‘Contract liabilities’ under IFRS 15. Previously, customer
deposits were presented within ‘Trade payables and other liabilities’. These changes in presentation consequently impacted the amounts reported on
the Company’s consolidated statement of cash flows for the year ended December 30, 2018. IFRS 15 had no impact on the Company’s consolidated
statement of income for the year ended December 30, 2018.
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Future Accounting Changes

The International Accounting Standards Board (IASB) issued the following standards that have not been applied in preparing the consolidated financial
statements and notes thereto, for the year ended December 30, 2018 as their effective dates fall within annual periods beginning subsequent to the
current reporting period: IFRS 16 “Leases”, IFRIC 23 “Uncertainty over Income Tax Treatments” and amendments to IAS 19 “Employee Benefits”.

IFRS 16 “Leases” was issued in January 2016, providing a single model for leases. The new standard introduces a balance sheet recognition and
measurement model for lessees, eliminating the distinction between operating and finance leases. As a result, most leases will be recognized on the
balance sheet. Certain exemptions will apply for short-term leases and leases for low-value assets. Lessors will continue to classify leases as operating
and finance leases. IFRS 16 replaces IAS 17 “Leases” and the related interpretations. IFRS 16 is effective for annual and interim reporting periods
beginning on or after January 1, 2019 and is to be applied retrospectively. The Company has undertaken a preliminary review of lease contracts and
applied the new measurement model for lessees. The standard will be implemented by the Company in 2019. The Company expects the new lease
measurement model for lessees will not have a material impact on the consolidated financial statements. The Company intends to adopt the standard
retrospectively with the modified retrospective approach of initially applying the standard recognized at December 31, 2018 in opening retained earnings.

In June 2017, IFRIC Interpretation 23 “Uncertainty over Income Tax Treatments” was issued and aims to reduce diversity in how companies recognize and
measure a tax liability or tax asset when there is uncertainty over income tax treatments. The Interpretation is effective for annual and interim reporting
periods beginning on or after January 1, 2019 and is to be applied retrospectively. The Company does not expect IFRIC 23 to have a significant impact
on the consolidated financial statements when it is adopted in 2019.

In February 2018, amendments to IAS 19 “Employee Benefits” were issued to specify how an entity determines pension expenses when changes to
a defined benefit plan occur. When a change to a plan takes place, including an amendment, curtailment or settlement, IAS 19 requires an entity to
remeasure its employee benefit plan liability or asset. The amendments require an entity to use the updated assumptions from this remeasurement to
determine current service cost and the net finance cost for the remainder of the reporting period after the change to the plan. The amendments are
effective for annual and interim reporting periods beginning on or after January 1, 2019 and are to be applied prospectively. The Company does not
expect the amendments to have a significant impact on the consolidated financial statements when they are adopted in 2019.

Looking Forward

Business Outlook

Entering 2019, the Company is cautiously optimistic on realizing positive overall growth in terms of sales volumes. Mixed results were encountered in
2018 with modest volume growth in certain product markets and contractions in other product markets resulting in 2018 sales volumes being virtually
unchanged. The growth in the North American food packaging industry was slightly negative in 2018, due in part to changing consumer patterns, this
may influence revenue growth to some degree with existing customers moving forward. The Company is continuing to develop new sales opportunities
however, the timing for conversion of these into new business remains uncertain as customers’ protocols for new supply control the process. Competitive
pressures are expected to persist in the coming year and could negatively impact selling prices for existing products or anticipated prices for new product
initiatives. In 2018, positive selling price and mix changes were realized with the recovery of resin price increases incurred in the past year due to 73
percent of the Company’s revenues being indexed to the price of raw materials albeit with a 3 to 4 month time lag. The decline and volatility in world oil
prices in recent months and new resin capacity (polyethylene) coming on stream has reduced the cost of certain resins and this should translate into
lower raw material prices for these resins in the first 6 months of 2019. However, early in 2019, there has been some announced cost increases for
certain resins. Currently, there is uncertainty whether these resin increases will hold in the market and be implemented. Given these raw material cost
uncertainties, it is difficult to predict the magnitude and effect these may have on gross profit margins in first half of 2019. As in 2018, the Company will
remain focused on reducing manufacturing costs and improving operational performance, particularly in those areas where new products and processes
require more refinement and experience to optimize production.

Capital expenditures of approximately $70 - $80 million are forecasted for 2019 due in part to certain progress payments on extrusion capacity expected
to be incurred in late 2018 being delayed until early 2019. New extrusion capacity is planned to be fully operational by mid 2019 at the rigid container
facility in Sauk Village, lllinois. The new Mexican plant which will accommodate increased production capacity and new capabilities in printing technology
for flexible packaging products is planned to be fully operational early in the second quarter of 2019. In addition, the building expansion and new
biaxially oriented polyamide (BOPA) line capacity in Winnipeg, Manitoba is progressing with an anticipated commercial start-up in the latter half of 2020.
The Company will stay the course on capital deployment and invest in organic growth opportunities including new technologies and expanded product
offerings while continuing to remain patient and evaluate acquisition prospects that align strategically with Winpak’s core strengths in sophisticated
packaging for food, beverage and health care applications.

Critical Accounting Estimates and Judgments

The Company believes the following accounting estimates and judgments are critical to determining and understanding the operating results and the
financial position of the Company.

Employee benefit plans — Accounting for employee benefit plans requires the use of actuarial assumptions. The assumptions include the discount rate,
rate of compensation increase, mortality rate and healthcare costs. These assumptions depend on underlying factors such as economic conditions,
government regulations and employee demographics. These assumptions could change in the future and may result in material adjustments to employee
benefit plan assets or liabilities.
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MANAGEMENT’S DISCUSSION AND ANALYSIS

Impairment of property, plant and equipment and intangible assets — An integral component of impairment testing is determining the asset's recoverable
amount. The determination of the recoverable amount involves significant management judgment, including projections of future cash flows and
appropriate discount rates. The cash flows are derived from the financial forecast for the next five years and do not include restructuring activities that
the Company is not yet committed to or significant future investments that will enhance the asset’s performance of the cash-generating unit (CGU) being
tested. Qualitative factors, including market presence and trends, strength of customer relationships, strength of local management, strength of debt
and capital markets, and degree of variability in cash flows, as well as other factors, are considered when making assumptions with regard to future cash
flows and the appropriate discount rate. The recoverable amount is most sensitive to the discount rate used for the discounted cash flow model as well as
the expected future cash inflows and the growth rate used for extrapolation purposes. A change in any of the significant assumptions or estimates could
result in a material change in the recoverable amount. The company has eight CGUs, of which the carrying values for two include goodwill and must be
tested for impairment annually.

Aggregation of operating segments — Judgment is applied in aggregating operating segments into a reportable segment. Aggregation occurs when the
operating segments have similar economic characteristics and have similar products, production processes, types of customers, and distribution methods.

Timing of revenue recognition — Significant judgment is required to determine whether revenue should be recognized over time or at a point in time. To
assess whether any revenue should be recognized over time, the Company analyzes customer-specific products without alternative use to determine
whether a legally enforceable right to payment exists as performance is completed, including a reasonable return.

Disclosure Controls and Internal Controls

Disclosure controls

Management is responsible for establishing and maintaining disclosure controls and procedures in order to provide reasonable assurance that material
information relating to the Company is made known to them in a timely manner and that information required to be disclosed is reported within time periods
prescribed by applicable securities legislation. There are inherent limitations to the effectiveness of any system of disclosure controls and procedures,
including the possibility of human error and the circumvention or overriding of the controls and procedures. Accordingly, even effective disclosure controls
and procedures can only provide reasonable assurance of achieving their control objectives. Based on management’s evaluation of the design and
effectiveness of the Company’s disclosure controls and procedures, the Company’s Chief Executive Officer and Chief Financial Officer have concluded
that these controls and procedures are designed and operating effectively as of December 30, 2018 to provide reasonable assurance that the information
being disclosed is recorded, summarized and reported as required.

Internal controls over financial reporting

Management is responsible for establishing and maintaining adequate internal controls over financial reporting to provide reasonable assurance regarding
the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with IFRS. Internal control systems,
no matter how well designed, have inherent limitations and therefore can only provide reasonable assurance as to the effectiveness of internal controls
over financial reporting, including the possibility of human error and the circumvention or overriding of the controls and procedures. Management used
the Internal Control — Integrated Framework published by the Committee of Sponsoring Organizations of the Treadway Commission (COSO 2013) as
the control framework in designing its internal controls over financial reporting. Based on management’s design and testing of the effectiveness of the
Company’s internal controls over financial reporting, the Company’s Chief Executive Officer and Chief Financial Officer have concluded that these controls
and procedures are designed and operating effectively as of December 30, 2018 to provide reasonable assurance that the financial information being
reported is materially accurate. During the fourth quarter ended December 30, 2018, there have been no changes in the design of the Company’s internal
controls over financial reporting that have materially affected, or are reasonably likely to materially affect, its internal controls over financial reporting.

Other

Additional information relating to the Company is available on SEDAR at www.sedar.com, including the Annual Information Form dated February 26, 2019.
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REPORTING

Management’s Report to the Shareholders

The accompanying consolidated financial statements, Management’s Discussion and Analysis (MD&A) and other information in the Annual Report are
the responsibility of management. The consolidated financial statements have been prepared by management and include the selection of appropriate
accounting principles, judgments and estimates necessary to prepare these statements in accordance with International Financial Reporting Standards.
The MD&A and financial information contained in this Annual Report are consistent with the consolidated financial statements.

To provide reasonable assurance that assets are safeguarded and that relevant and reliable financial information is being reported, management has
developed and maintains a system of internal controls. An integral part of the system is the requirement that employees maintain the highest standard
of ethics in their activities. Business reviews and internal audits are performed by corporate management and an internal audit team to evaluate internal
controls, systems and procedures.

The Board, acting through the Audit Committee, is responsible for determining that management fulfills its responsibilities in the preparation of the
consolidated financial statements and MD&A, and in the financial control of operations. The Board recommends the appointment of the independent
auditors to the shareholders. The Audit Committee meets regularly with financial management and the independent auditors to discuss internal controls,
auditing matters and financial reporting issues and presents its findings to the Board. The Audit Committee reviews the consolidated financial statements,
MD&A and material financial announcements with management and the external auditors prior to submission to the Board for approval.

The consolidated financial statements have been audited on behalf of the shareholders by the independent external auditors, KPMG LLP, whose report
follows.

04 boaeegy( L”B el

0.Y. Muggli L.A. Warelis
President and Chief Executive Officer Vice President and Chief Financial Officer
February 26, 2019 February 26, 2019
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Auditors’ Report to the Shareholders

Independent Auditors’ Report
To the Shareholders of Winpak Ltd.

Opinion

We have audited the consolidated financial statements of Winpak Ltd. (the Entity), which comprise the consolidated balance sheets as at December
30, 2018 and December 31, 2017, the consolidated statements of income, comprehensive income, changes in equity and cash flows for the years then
ended, and notes to the financial statements, including a summary of significant accounting policies (hereinafter referred to as the “financial statements”).

In our opinion, the accompanying financial statements present fairly, in all material respects, the consolidated financial position of the Entity as at
December 30, 2018 and December 31, 2017, and its consolidated financial performance and its consolidated cash flows for the years then ended in
accordance with International Financial Reporting Standards (IFRS).

Basis for Opinion
We conducted our audit in accordance with Canadian generally accepted auditing standards. Our responsibilities under those standards are further
described in the “Auditors’ Responsibilities for the Audit of the Financial Statements” section of our auditors’ report.

We are independent of the Entity in accordance with the ethical requirements that are relevant to our audit of the financial statements in Canada and we
have fulfilled our other ethical responsibilities in accordance with these requirements.

We believe that the audit evidence we have obtained is sufficient and appropriate to provide a basis for our opinion.

Other Information

Management is responsible for the other information. Other information comprises:

. The information included in Management's Discussion and Analysis filed with the relevant Canadian Securities Commissions.
. The information, other than the financial statements and the auditors’ report thereon, included in the Annual Report.

Our opinion on the financial statements does not cover the other information and we do not and will not express any form of assurance conclusion thereon.

In connection with our audit of the financial statements, our responsibility is to read the other information identified above and, in doing so, consider
whether the other information is materially inconsistent with the financial statements or our knowledge obtained in the audit, or otherwise appears to be
materially misstated.

We obtained the information included in Management's Discussion and Analysis filed with the relevant Canadian Securities Commissions, and information,
other than the financial statements and the auditors’ report thereon, included in the Annual Report as at the date of this auditors’ report. If, based on the
work we have performed on this other information, we conclude that there is a material misstatement of this other information, we are required to report
that fact in the auditors’ report.

We have nothing to report in this regard.

Responsibilities of Management and Those Charged with Governance for the Financial Statements

Management is responsible for the preparation and fair presentation of the financial statements in accordance with IFRS, and for such internal control as
management determines is necessary to enable the preparation of financial statements that are free from material misstatement, whether due to fraud
or error.

In preparing the financial statements, management is responsible for assessing the Entity’s ability to continue as a going concern, disclosing as applicable,
matters related to going concern and using the going concern basis of accounting unless management either intends to liquidate the Entity or to cease
operations, or have no realistic alternative but to do so.

Those charged with governance are responsible for overseeing the Entity’s financial reporting process.
Auditors’ Responsibilities for the Audit of the Financial Statements

Our objectives are to obtain reasonable assurance about whether the financial statements as a whole are free from material misstatement, whether due
to fraud or error, and to issue an auditors’ report that includes our opinion.

Reasonable assurance is a high level of assurance, but is not a guarantee that an audit conducted in accordance with Canadian generally accepted
auditing standards will always detect a material misstatement when it exists.

Misstatements can arise from fraud or error and are considered material if, individually or in the aggregate, they could reasonably be expected to influence
the economic decisions of users taken on the basis of the financial statements.

As part of an audit in accordance with Canadian generally accepted auditing standards, we exercise professional judgment and maintain professional
skepticism throughout the audit.
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We also:

Identify and assess the risks of material misstatement of the financial statements, whether due to fraud or error, design and perform audit
procedures responsive to those risks, and obtain audit evidence that is sufficient and appropriate to provide a basis for our opinion.

The risk of not detecting a material misstatement resulting from fraud is higher than for one resulting from error, as fraud may involve collusion,
forgery, intentional omissions, misrepresentations, or the override of internal control.

Obtain an understanding of internal control relevant to the audit in order to design audit procedures that are appropriate in the circumstances,
but not for the purpose of expressing an opinion on the effectiveness of the Entity’s internal control.

Evaluate the appropriateness of accounting policies used and the reasonableness of accounting estimates and related disclosures made by
management.

Conclude on the appropriateness of management’s use of the going concern basis of accounting and, based on the audit evidence obtained,
whether a material uncertainty exists related to events or conditions that may cast significant doubt on the Entity’s ability to continue as a going
concern. If we conclude that a material uncertainty exists, we are required to draw attention in our auditors’ report to the related disclosures
in the financial statements or, if such disclosures are inadequate, to modify our opinion. Our conclusions are based on the audit evidence
obtained up to the date of our auditors’ report. However, future events or conditions may cause the Entity to cease to continue as a going
concern.

Evaluate the overall presentation, structure and content of the financial statements, including the disclosures, and whether the financial
statements represent the underlying transactions and events in a manner that achieves fair presentation.

Communicate with those charged with governance regarding, among other matters, the planned scope and timing of the audit and
significant audit findings, including any significant deficiencies in internal control that we identify during our audit.

Provide those charged with governance with a statement that we have complied with relevant ethical requirements regarding independence,
and communicate with them all relationships and other matters that may reasonably be thought to bear on our independence, and where
applicable, related safeguards.

Obtain sufficient appropriate audit evidence regarding the financial information of the entities or business activities within the group Entity to
express an opinion on the financial statements. We are responsible for the direction, supervision and performance of the group audit. We
remain solely responsible for our audit opinion.

Lins ¥

Chartered Professional Accountants

The engagement partner on the audit resulting in this auditors’ report is Austin Abas.

Winnipeg, Canada
February 26, 2019
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CONSOLIDATED STATEMENTS OF INCOME

Years ended December 30, 2018 and December 31, 2017

(thousands of US dollars, except per share amounts) Note 2018 2017*
Revenue 7 889,641 886,774
Cost of sales (619,582) (609,748)
Gross profit 270,059 277,026
Sales, marketing and distribution expenses (69,533) (67,190)
General and administrative expenses (31,845) (32,725)
Research and technical expenses (16,640) (15,602)
Pre-production expenses (115) (446)
Other (expenses) income 10 (1,840) 1,668
Income from operations 150,086 162,731
Finance income 1 5,276 1,974
Finance expense 1" (3,833) (3,164)
Income before income taxes 151,529 161,541
Income tax expense 12 (39,952) (38,831)
Net income for the year 111,577 122,710
Attributable to:
Equity holders of the Company 108,921 119,298
Non-controlling interests 2,656 3,412
111,577 122,710
Basic and diluted earnings per share - cents 23 168 184
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
Years ended December 30, 2018 and December 31, 2017
(thousands of US dollars) 2018 2017*
Net income for the year 111,577 122,710
Items that will not be reclassified to the statements of income:
Cash flow hedge (losses) gains recognized (1,260) 133
Cash flow hedge losses transferred to property, plant and equipment 47 -
Employee benefit plan remeasurements 18 2,269 (56)
Income tax effect 12 (613) (1,003)
443 (926)
Items that are or may be reclassified subsequently to the statements of income:
Cash flow hedge (losses) gains recognized (2,580) 2,089
Cash flow hedge losses (gains) transferred to the statements of income 10 33 (1,417)
Income tax effect 12 602 (180)
(1,647) 492
Other comprehensive loss for the year - net of income tax (1,204) (434)
Comprehensive income for the year 110,373 122,276
Attributable to:
Equity holders of the Company 107,717 118,864
Non-controlling interests 2,656 3,412
110,373 122,276

*The Company has initially applied IFRS 15 “Revenue From Contracts With Customers” and IFRS 9 “Financial Instruments” at January 1, 2018. Under

the transition methods chosen by the Company, comparative information has not been restated. See note 3.

See accompanying notes to consolidated financial statements.
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CONSOLIDATED BALANCE SHEETS

December 30 December 31
(thousands of US dollars) Note 2018 2017*
Assets
Current assets:
Cash and cash equivalents 13 344,322 291,959
Trade and other receivables 14 131,851 116,955
Income taxes receivable 1,294 1,994
Inventories 15 132,318 116,720
Prepaid expenses 2,761 2,320
Derivative financial instruments - 863
612,546 530,811
Non-current assets:
Property, plant and equipment 16 453,867 422,989
Intangible assets 17 14,311 14,444
Employee benefit plan assets 18 7,507 6,935
Deferred tax assets 19 707 818
476,392 445,186
Total assets 1,088,938 975,997
Equity and Liabilities
Current liabilities:
Trade payables and other liabilities 20 63,687 63,670
Contract liabilities 7 3,031
Income taxes payable 3,753 1,555
Derivative financial instruments 2,697 98
73,168 65,323
Non-current liabilities:
Employee benefit plan liabilities 18 11,108 10,522
Deferred income 14,786 15,272
Provisions 660 760
Deferred tax liabilities 19 41,313 40,656
67,867 67,210
Total liabilities 141,035 132,533
Equity:
Share capital 22 29,195 29,195
Reserves 22 (2,264) 596
Retained earnings 893,279 788,636
Total equity attributable to equity holders of the Company 920,210 818,427
Non-controlling interests 27,693 25,037
Total equity 947,903 843,464
Total equity and liabilities 1,088,938 975,997

*The Company has initially applied IFRS 15 “Revenue From Contracts With Customers” and IFRS 9 “Financial Instruments” at January 1, 2018. Under
the transition methods chosen by the Company, comparative information has not been restated. See note 3.

See accompanying notes to consolidated financial statements.

On behalf of the Board: Z/: ; :' ;?
/— _ -

Director Director
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CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY

Attributable to Equity Holders of the Company

Non-
Share Retained Controlling Total
(thousands of US dollars) Note Capital Reserves Earnings Total  Interests Equity
Balance at December 26, 2016* 29,195 (29) 676,478 705,644 21,625 727,269
Comprehensive income for the year
Cash flow hedge gains, net of tax - 1,664 - 1,664 - 1,664
Cash flow hedge gains transferred to the statements
of income, net of tax - (1,039) - (1,039) - (1,039)
Employee benefit plan remeasurements, net of tax - - (1,059) (1,059) - (1,059)
Other comprehensive income (loss) - 625 (1,059) (434) - (434)
Net income for the year - - 119,298 119,298 3,412 122,710
Comprehensive income for the year - 625 118,239 118,864 3,412 122,276
Dividends 22 - - (6,081)  (6,081) - (6,081)
Balance at December 31, 2017* 29,195 596 788,636 818,427 25,037 843,464
Balance at January 1, 2018 29,195 596 788,636 818,427 25,037 843,464
Comprehensive (loss) income for the year
Cash flow hedge losses, net of tax - (3,149) - (3,149) - (3,149)
Cash flow hedge losses transferred to the statements
of income, net of tax - 242 - 242 - 242
Cash flow hedge losses transferred to property, plant and
equipment - 47 - 47 - 47
Employee benefit plan remeasurements, net of tax - - 1,656 1,656 - 1,656
Other comprehensive (loss) income - (2,860) 1,656 (1,204) - (1,204)
Net income for the year - - 108,921 108,921 2,656 111,577
Comprehensive (loss) income for the year - (2,860) 110,577 107,717 2,656 110,373
Dividends 22 - - (5,934)  (5,934) - (5,934)
Balance at December 30, 2018 29,195 (2,264) 893,279 920,210 27,693 947,903

*The Company has initially applied IFRS 15 “Revenue From Contracts With Customers” and IFRS 9 “Financial Instruments” at January 1, 2018. Under
the transition methods chosen by the Company, comparative information has not been restated. See note 3.

See accompanying notes to consolidated financial statements.
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CONSOLIDATED STATEMENTS OF CASH FLOWS

Years ended December 30, 2018 and December 31, 2017

(thousands of US dollars) Note 2018 2017*
Cash provided by (used in):
Operating activities:
Net income for the year 111,577 122,710
ltems not involving cash:
Depreciation 16 41,143 38,565
Amortization - deferred income (1,586) (1,704)
Amortization - intangible assets 17 511 632
Employee defined benefit plan expenses 18 3,650 3,346
Net finance (income) expense " (1,443) 1,190
Income tax expense 12 39,952 38,831
Other (2,383) (3,675)
Cash flow from operating activities before the following 191,421 199,895

Change in working capital:

Trade and other receivables (14,896) 7,193
Inventories (15,598) (13,204)
Prepaid expenses (441) 704
Trade payables and other liabilities 189 (7,893)
Contract liabilities 7 3,031 -

Employee defined benefit plan contributions 18 (2,056) (2,093)

Income tax paid (33,248) (45,276)

Interest received 5,100 1,856

Interest paid (3,479) (2,816)

Net cash from operating activities 130,023 138,366
Investing activities:
Acquisition of property, plant and equipment - net (71,227) (51,084)
Acquisition of intangible assets 17 (378) (575)
(71,605) (51,659)
Financing activities:

Dividends paid 22 (6,055) (5,973)
Change in cash and cash equivalents 52,363 80,734
Cash and cash equivalents, beginning of year 291,959 211,225
Cash and cash equivalents, end of year 13 344,322 291,959

*The Company has initially applied IFRS 15 “Revenue From Contracts With Customers” and IFRS 9 “Financial Instruments” at January 1, 2018. Under

the transition methods chosen by the Company, comparative information has not been restated. See note 3.

See accompanying notes to consolidated financial statements.
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

(thousands of US dollars, unless otherwise indicated)

1. General

Winpak Ltd. is incorporated under the Canada Business Corporations Act. The Company manufactures and distributes high-quality packaging materials
and related packaging machines. The Company’s products are used primaril